The Unfair Advantage:
Sell with NLP!

TABLE OF CONTENTS
CHAPTER I.............. What is NLP? 1
CHAPTER 2.............. NLP and Selling 7
CHAPTER 3.............. The “Unfair” Selling Process 17
CHAPTERA4.............. Language of the Mind 23
CHAPTER 5.............. Language Pacing 35
CHAPTER 6.............. Addressing a VAK-Mixed
Audience 57
CHAPTER 7.............. Using Eye Cues 69
CHAPTER §.............. Buying Patterns 81
CHAPTER 9.............. Non-Verbal Mirroring 89
CHAPTER 10............ Creating Action with Words 97
CHAPTER 11............ Embedding the Action
Command 111
L T T CHAPTER 12............ Keeping the Advantage 127
—E'EL." WI-.-lT._ E CHAPTER 13............ Special Application: Presentations/
Team Selling 135
CHAPTER 14............ Special Application: Letter/Memo
Writing 139
CHAPTER 15............ Special Application:
Telemarketing 145
ADDENDUM 161

A. Language Preference Indicator (LPI)
B. Checklist for Follow-up
C. Workshop Outline

ORDER TODAY
(Free shipping in North America)
Send your name and address
with US$30 check/money-order to:
Dr. Duane Lakin
25W 484 Flint Creek Road
Wheaton, IL 60187-7373

Credit card orders for full retail price of $39 can be taken by NLP Comprehensive,
Georgian Bay (GBNLP.com), Amazon.com, and other online bookstores



